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confirm decision to sell 
with all persons

on title to property

prepare home for sale
-

schedule and complete 
repair work

consultation with agent to 
set listing price and 

customize marketing plan

agent places home
on market

offers received
-

contract negotiaion
and acceptance

open escrow
-

receive escrow 
instructions

disclosures delivered
to buyer

buyer’s loan submitted

agent implements 
marketing plan

-
to include MLS listing, 

website “featured listing” 
placement, open house 

events and
broker caravan

buyer inspections   and 
due diligence

lender orders appraisal

complete any
necessary repairs

loan approval

final inspection and 
walkthrough

by seller and buyer

all funds needed to close 
deposited into escrow

buyer gets keys
-

seller gets the $

commence search
for new home

prepare seller’s 
disclosures

-
order pest control 

inspection
-

order natural hazard 
disclosure

-
order preliminary title 

report

record deed

removal of buyer 
contingencies

Sold!


